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Buyer’s Market at Oceanfront

Luana Kai Condominium
Six Prime Winter Months for Sale!
Six prime winter months for sale! (Novem-
ber thru April 30) Ocean front/ocean view,
Fee Simple, sandy beach front, 2/2 fully
furnished & allows vacation rentals.
$275,000 for winter months. $444,000 for
full ownership. Vaulted ceilings, AG, Gumit
income, pool, spa and tennis ... erf gtk
Maui lifestyle for less.

Kathryn E. Petty-Tubman R{5}
276-3311
www.kathryntubman.comn
Coldwell Banker Island Propefies

BEACHFRONT BARGAINS

A beachfront Maui home for under
$2 million? Here are two! Amazing:
opportunity to secure a home your family:
will cherish for generations. These two
3-bedroom, 3-bath townhouses are tucked
away on a gated street and are
unquestionably the best beachfront values
on Maui!
www.MauiBeachTownhouses.info
$1,750,000 & $1,850,000
$3,500,000 the pair

Ron Wilson R(B) (808) 283-2563
Coldwell Banker Island Properties

Upcountry Peaceful Polipoli
Enjoy panoramic views & incredible
sunsets from the decks of this beautiful
custom home on 2 acres in Kula.
Beautifully designed, this 4-bedroom, 3-
bath home includes separate guest
quarters and a 3rd garage. Many custom
features grace this private gated property
— wood floors, granite countertops,
fireplace, terraced gardens and mature
trees with a beautiful waterfall & pond.
Experience this peaceful, tranquil
Upcountry Home! Offered at $1,950,000

Wendy Peterson R(S) 808-870-4114
Island Sotheby’s International Realty

UPCOUNTRY MAUNAOLU
PLANTATION ESTATE
Stunning & gorgeous Maunaolu Plantation
home boasts over 2200 sq. ft. of
incredible custom features including
Travertine floors, granite countertops and
plush carpets. Enjoy ocean and West Maui
sunset views from custom pools and
waterfalls. Distinctive Hawaiian designed
three-bed, 2.5-bath home and beautiful
two-bed, two-bath guest cottage which
includes a two-car garage on two acres.

Gated entry.
Offered at $2,300,000

Wendy Peterson R(S) 808-870-4114
Island Sotheby’s International Realty

Pristine Privacy
This private gated custom built residence
on seven acres features 180-degree
sweeping ocean views from sunrise to sun-
set. Built using only the finest materials
and custom craftsmanship throughout.
Two attached yet separate self-contained
units, one with full kitchen and bathroom,
both with lanais with excellent views. Also
possible 18 acre adjacent parcel, multi-

dwelling, organic farm certified.

Offered at $2,340,000.

Call Listor for details
Bruce E. McDonald R(S)
(808) 283-4189
Wailea Realty Corp. * 879-1991
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Hand-finished ipe (Brazilian walnut) floors
gleam throughout the residence.

An orange orchard at the rear of the property

overlooks the valley below.

Asslightly raised floor at the rear of the home

accentuates the view.
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While most of the exterior is traditional cedar shingle, there is a hint of the sleek, ultra-modern interior at the covered landing.

Thoroughly modern residence
cloaked in traditional exterior

he spectacular setting at

I 180 Pilikino Place in

Keokea was an inspiration

for New York film producer

Doug Biro to build something
equally impressive.

“Imagine a New York City
loft with a taste of Hampton cot-
tage on the exterior,” said Real-
tor Broker Billy Jalbert of the
4,129 square foot home.

Located at the top of the cul
de sac, the 3.9 acre estate is bor-
dered by rolling pasture on ei-
ther side and forest above. It is
from this 3,300-feet-above-sea-
level location that some of the
best ocean, mountain, neighbor
island and sunset views on Maui
can be enjoyed.

“It’s the ‘See Forever Es-
tate,”” said Billy.

While most of the exterior is
traditional cedar shingle, there is
a hint of the sleek, ultra modern
interior at the covered landing
leading to the main entrance.
Stained concrete posts and exte-
rior walls frame nearly 65 feet
of uninterrupted glass to bring

Joy, finish contractor for the
home. He worked closely with
the owner and his team of con-
tractors to build the residence.
“It was a one-and-a-half year
project,” he said.

Natural materials like hand-

The “loft style” living space is supported by hidden steel I-beams
and two rows of custom stained concrete columns.

the views inside. Glass doors
open to a wide open “loft style”
2,000 square foot living space
supported by hidden steel I-
beams and two rows of custom
stained concrete columns.
“Steel and concrete construc-
tion gave us the ability to vault
the whole thing,” said Soren

finished 5-inch-wide plank ipe
(Brazilian walnut) floors edged
with slate and custom-made slat
doors add warmth and texture to
the expansive living space.

“It’s the perfect place to en-
tertain,” said Billy.

There’s plenty of room for
guests to mingle in the main sa-

lon with a cozy living area to the
right of the entrance with a see-
through gas fireplace opening to
the outdoors. To the left of the
entrance is a space that would
make an ideal dining area. It is
separated from the open kitchen
by a 12 x 2 foot breakfast bar.

All of the first floor is open to
the aforementioned view thanks
to the slightly raised level of the
floor at the rear of the home.
This raised portion includes the
kitchen, one of many show-
pieces of this finely designed
and built home. No expense was
spared here with a top-of-the-
line Sub Zero refrigerator, two
wine coolers, Wolf stove and
other fine appliances.

White Leicht cabinets are
paired with honed black granite
countertops and stainless steel
wall shelves. Balancing these
cool and dark colors are the
warm tones of the gleaming ipe
flooring and a large central is-
land with a teak countertop.

Many homes show to their
best advantage with staging
— furnishing placed to give
prospective home owners an

See FOREVER
on Page C2

White Leicht cabi-
nets are paired with
honed black granite
countertops and
stainless steel wall
shelves in the
kitchen.
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Barely known charity reaches out to Maui community

By JOSEPH W. BEAN

f there were a charity or-
Iganization on Maui that

supported pretty much any
and every good cause, you'd
know about it. Wouldn’t you?
If that organization had been
doing its work here for 25
years or more, there’s no way
you would have any trouble
thinking of its name. Right?
Well, think of three or four,
even 10 groups that fit that
description if you can. Now,
was there a “Maui Contrac-
tors Women’s Auxiliary” on
that list? Not on mine either.

“We do all kinds of things.
Ronald McDonald House,
Women Helping Women, or
it could be a family with a
very sick child. We’ll do what
we can,” said Dianne Jarois, a
Realtor with Keller Williams
Realty Maui. She should
know. She’s been involved
with the group for about 20
years herself.

“It was originally founded
by wives of Maui contrac-
tors,” she added. Now, no
contractor husband is re-
quired. New membership is
by the recommendation of ex-
isting members, and requires,
above all, a commitment to
community service.

Jarois moved to Maui from

Realtors® Association of Maui, Inc.
The Voice of Real Estate on Maui
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Michigan in 1989, and by
1990 she was a member of
Maui Contractors Women’s
Auxiliary (MCWA). Being
new to the Valley Isle, she
said, “I joined because I felt it
was a great opportunity to do
volunteer work, and also to
meet people.”

MCWA does some direct
support. “At Christmas,”
Jarois said, “we helped six
Kalama School families who
were having trouble, gave
them Foodland gift certifi-
cates to ensure they could
have a good holiday meal.”

More often, the support is in
the form of funds raised and
donated to charities. The mon-
ey is raised in four or five ma-
jor fundraisers throughout the
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MALL _CONTRACTORS- WOMENS  AuxARy |

After their spaghetti sold out — sides-only remaining — the volunteers in the Maui Contractors
Women’s Auxiliary booth at the 2008 County Fair relaxed, and took some pictures. Here, left to
right, Auxiliary members Vicki Andreassen, Pam Alexander and Rosanne Wuthrich.

year, then donated in response
to special requests or perceived
needs. MCWA members have
many contacts throughout the
social services network on
Maui, and individual requests
are considered by the group on
a case-by-case basis. A number
of organizations are supported
on an ongoing basis, as the sit-
uation warrants, too.

According to a web page
dedicated to MCWA, some
other groups helped over the
past years include families (re-
ferred by social workers), A
Keiki’s Dream, Big Brothers
Big Sisters, Cancer Institute
Alliance, Child & Family
Services, Christmas Tree Proj-
ect, Community Clinic of
Maui, Feed My Sheep, Friends

of the Children’s Justice Cen-
ter of Maui, Hospice Maui, Ki-
hei Youth Center, Maui Com-
munity Food Bank, Maui Me-
morial Medical Center Foun-
dation, Maui Youth and Fami-
ly Services and St. Theresa
Church’s Hale Kau Kau.

The special events that pro-
vide the money to support
those in need on Maui include

all kinds of fun things, like the
whale watch MCWA did last
month. They do whatever they
must, from garage sales to put-
ting championships, but there
is actually one MCWA
fundraiser you probably know:
the  deservedly  famous
spaghetti booth at the Maui
County Fair every year. You
could wait until early October

| to have a plate of pasta before

you show your support for
MCWA. Or, you could have a
pizza in the meantime.

On April 21, at Flatbread
Company in Paia... Oh, I feel
a restaurant reviewer persona
coming on here: Flatbread
Company is incredible. They
say the pizzas are made in a
wood-fired clay oven with or-
ganic, free-range, nitrate-free
ingredients. They say they
even use spring water to make
the crusts.

What’s great about the
Flatbread Company may have
something to do with all that,
but it’s easier to say. They
make amazing, unforgettable
pizzas! And all you have to do
to support the work of
MCWA, as Jarois said, “is
just go in and eat pizza, and
that’s the fundraiser.” It has
never been easier to help
Maui’s needy citizens.

By MARY UMBERGER
Chicago Tribune

CHICAGO — You don’t
have to be a rocket scientist to
figure out how to get your
mortgage application approved
these days, but it wouldn’t hurt.

That’s because lending has
sobered up since those halcy-
on days of the housing boom.
Chastened by the nation’s
economic troubles apparently
ignited by loosey-goosey
lending standers, lenders these
days ask a lot more questions
of anyone seeking to buy a
house.

“T'had one guy say, “What’ll
they want next — to know
what color socks I'm wear-
ing?’” said Donna Angarone,
a mortgage rep with Country-
wide Home Loans in Glen-
view, Il

“I felt really sorry,” she said
of her recent loan applicant. “I
had to keep calling him and
asking him for ‘just one more
thing’ (to fill out his financial
picture). And then they’d ask
for something else.”

But the good news, she said,
was that the client dug into his
file cabinet and eventually got
his loan. And mortgage-indus-
try representatives say that de-
spite the sometimes-Byzantine
path through the current lend-
ing environment, mortgages
are out there to be had.

“The first thing is, don’t lis-
ten to the media making it
sound like there’s no money
out there — there is money
out there,” said Paula Kurka,
senior mortgage partner at
Professional Mortgage Part-
ners, a mortgage banker in
Downers Grove, Il1.

Kurka and others say,
however, that would-be bor-
rowers today will need better
credit histories and bigger
down payments than just a
few years ago — not to men-
tion to be ready to run a pa-
perwork obstacle course.

“I know it’s heresy, but
you’re going to have to prove
you are the borrower you say
you are,” said Keith
Gumbinger, vice president of

Eucalyptus

LEl FLOOR &
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430 Alamaha St., Suite 103, Kahului, Maui, HI 96732

HSH Associates, a mortgage-
industry publisher in Pompton
Plains, N.J.

But, he and other mortgage
experts say, forewarned is
forearmed.  Knowing
what to expect before you
apply — even before you
go house-shopping —
can save time and money.

Gumbinger says current
market standards can be
thought of as a “four-legged
stool” for borrowers to stand
upon. “The further outside you
fall from these four tenets, the
more closed the markets be-
come,” he said. They are:

1. Be a better borrower.
You’re likely to need at least
720 (on the 850-point FICO
credit rating scale) to get ac-
cess to today’s best rates, he
said. In yesteryear’s market-
place, 620 was considered to
be that threshold.

That doesn’t mean you can’t
get a mortgage with a lower
score — you’ll just pay a high-
er rate for it.

2. Down payments are criti-
cal. Expect to put at least 10
percent down for so-called
“conforming loans” — main-
stream mortgages that Fannie
Mae and Freddie Mac will
purchase, Gumbinger said.
This is a marked departure
from widespread practices in
the old days, which saw many
loans with O percent to 5 per-
cent down.

Lenders probably will re-
quire the borrower to pay for
private mortgage insurance if
they put down less than 20
percent. The amount of the

insurance is based on the ra-
tio of the loan to the value of
the property and a handful of
other factors, said Dan
Green, a loan representative
for Mobium Mortgage Group
in Chicago.

Federal agencies offer low-
down-payment alternatives
that are soaring in popularity
these days.

In these arrangements, the
government doesn’t lend the
money, but it insures loans
through the Federal Housing
Administration or the Veter-
ans Administration. For both,
borrowers need to apply for
loans through lenders who
have met federal standards.

VA loans —for armed-
forces veterans — allow quali-
fied borrowers to finance 100
percent of the loan and don’t
charge for mortgage insurance.
The FHA now requires a 3.5
percent down payment and
charges a monthly premium
for mortgage insurance, ac-
cording to the National Asso-
ciation of Realtors. (Detailed
information for both types of
loans can be found at home-
loans.va.gov and at www.

Self-tours
Daily 9AM-4PM

Kaanapali Coffee Farms
96761 Realty Corp.

central maui

Saturday Noon-2PM
223 Halenani Drive,
Sandhills, Wailuku

Century 21 All Islands

662-0000 281-2438
Saturday 10AM-2PM Saturday 2-5PM
Maui Lani A202 Kehalani Gardens
3740 L. Honoapiilani Rd Unit 1101,
Lahaina Wailuku
Century 21 All Islands Century 21 All Islands
754-8463 281-5472
Saturday 2-5PM
f.'fﬂml I'I'Iﬂl.ﬂ Kehalani Gardens
Saturday Um! 802,
10AM-2PM Wailuku
403 Waiale Rd., Century 21 All Islands
. Wailuku 283-0654
i Century 2174 isiands Call for Schedule
234 Halenani, Wailuku
Saturday Peggy-An Hoekstra R(B)
11AM-4PM 283-5945
57 Hulumanu St.,
Maluhia Country Call for Schedule
Ranches 16 OI'!ia Leo,
Century 21 All Islands Wailuku
357-4000 Peggy-An Hoekstra R(B)
283-5945

' For more information on any of these listings, check the paid ad in the classifieds.

central mani

Call for Schedule
Waiolani Pikake,
Lot 24, Wailuku
Peggy-An Hoekstra R(B)
283-5945

*

south i
Saturday 1-5PM
Wailea Fairway

Villas N202
Coldwell Banker
Island Properties
344-7204

i

Sunday 11AM-1PM
140 Kaupea St.,
Maui Uplands
Jody Lee Realty, Inc.
874-6022

Call for Schedule
755 Alae Road, Kula
Peggy-An Hoekstra R(B)
283-5945

hud.gov/buying/loans.cfm.)

3. Be a paper tiger.
“Breathing on your applica-
tion was once good enough”
to qualify for a mortgage,
said Gumbinger. But now,
save your breath and patient-
ly dig up every piece of paper
— potentially more of them
than you might have imag-
ined — that can document

your income and
savings.
This will include

W-2 forms and tax re-
turns, but might also

mean producing letters
that explain specific finan-
cial circumstances. Lenders
want to be reassured that you
really can afford a home.

4. Lighten your debt load.
Not long ago 55 percent was
a mainline figure — that is,
if your income was $1,000 a
month, mortgage lenders
might have allowed you to
commit $550 to your mort-
gage and other debts, such as
car loans and credit-card bal-
ances, Gumbinger said.

“That’s been ratcheted
back,” he said. “Now we
don’t see much in excess of
43 percent.”

A deep soak tub next to a picture window in the master suite
contributes to an elevated bathing experience.

Forever

Continued from page C1

idea of what it would be like
to live in the space. This
home may be an exception to
that rule because of the in-
credible amount of detail and
fine craftsmanship that went
into its construction. For ex-
ample, there are no rugs or
tables to conceal the ipe
flooring and slate accents.
“It goes from stone to wood
to stone,” said Soren.

“So much is ‘over-the-top,””
said Billy of the home.

For example, there are 112
low voltage light fixtures. Each
has its own transformer. “The
infrastructure is there to do
anything,” said Soren.

“There’s room for a lap
pool,” said Billy, pointing to a
level area near the house be-
neath an orange orchard in the
backyard acreage. “It’s a beau-
tiful estate now and the making
of more.”

The stairwell to the second
level is bathed in natural light
by large windows. It leads to a
1,000 square foot master suite.

“It has a dramatic view with
an enormous lanai,” said Billy
of the master suite. There’s a
gas fireplace, vaulted ceiling,

400 square foot deck, walk-in
closet with separate storage ar-
eas for two people, room for an
office or gym and a master
bath vaulted in chestnut lime-
stone. The glass-enclosed “wet
room” includes slatted ipe
open floors, a Dornbracht rain
head shower with body jets
and deep soak tub beside a pic-
ture window. It feels like
bathing on a cloud from this
vantage point. Billy said that
because of the glass enclosure,
the ‘wet room’ could easily be
a steam room too.

There are a total of three
bedrooms and 3.5 baths in the
home. Additional features in-
clude Duravit sinks and toilets;
dual zone heat and air condi-
tioning; security system and
pre-wiring for flat screen tele-
visions, computers and other
electronic devices.

There is also a separate two-
car garage with separate studio
apartment.

“The creativity that went
into this is spectacular,” said
Billy of the home. He is the
listing agent for the property
with Jim Sanders Realty Inc.
The home is being offered
for $3,473,000. For more
information, call Billy at
283-3868.




